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As the Colombian market leader with custo-
mers or operations in Ecuador, Venezuela,
Peru and Central America, Axesat is the lea-
ding provider of satellite telecommunication
and video solutions for the corporate mar-
ket. Founded in 2003 and characterized by a
pioneering and innovative spirit, Axesat is a
regional referent for high quality services.

If you are in charge of the satellite communication of an
increasing number of organizations and the most impor-
tant providers of data services in the region who require an
uninterrupted operation 24/ 7 and have the highest levels of
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demand, quality becomes a lifestyle to you. For this reason,
Axesat was looking for an antivirus solution at eye-level.

“We were looking for an antivirus solution with the highest
detection rates and as resource saving as possible,” said Juan
Gabriel Londofio, the analyst of the enterprise infrastructure
for Axesat.

Avira offers the solution.
“From the beginning we knew that Axesat would find with

Avira the perfect solution for its requirements based on their
reputation, and the crucial character of the operations of
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Axesat only allows
the very best,” said
Javier Fonseca,
responsible for the
activities of Avira in
Colombia.

No hay limites After an extensive

analysis of the avai-
lable solutions in the market which included tests in the wor-
king environment and product comparisons, the engineers
of Axesat found advantages in the solutions of Avira, such as
the product’s effectiveness and extremely low consumption
of resources.

Axesat found even more positive aspects. The IT department
quickly became familiar with the functionality and characte-
ristics of the Avira products because of their simplicity. The
stability and effectiveness of the initial configuration allowed
them to invest their time in other tasks and they didn’t find
compatibility problems with their working applications. This
enhanced the users’ experience and liberated the support
department from various tasks.

“The security of our sys-
tems is really important
to us and we are always
looking for top quali-

ty solutions. Since the oy o by s
implementation of Avira, '
computer viruses are no
longer a concern for us,”
emphasized Mr. Londofio,
the IT engineer.

Comunicaciones

“It has been extremely
satisfactory to meet the
demands of a company
with the profile of Axesat,
and we are working hard to
be on its side in the future,”
said Mr. Fonseca.

No virus will ever be an obstacle for Axesat, since Avira is
running on its systems.
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